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Meet the Buyer event 
3rd September 2020  

Baldersbuen 1, 2640 Hedehusene, Denmark 
 

 
 

Dansk Retursystem is an environmental company, in charge of collecting and sorting 

beverage containers for recycling in a circular loop.  They are looking for a convenient 

solution, which can secure and compress PET, aluminum and glass for recycling. The 

solution also needs to include IoT.  
 

There will be held a webinar on August 11 10:00-11:30 (GMT+2) where Dansk Retursystem will present 

their challenges and you have the opportunity to ask clarifying questions! Join via 

https://bit.ly/38Fqz4K 

 

Meet the Buyer events offer interesting opportunities for your company to get in touch with the 

leading enterprises in a variety of business sectors. The event is invite only and will give you the 

chance to have an individual one-to-one meeting with key decision makers. Join the event, establish 

valuable collaborations, pitch your products and services, and discuss business partnerships that can 

fast-forward your company’s growth. 

 

 

Event time schedule (preliminary) 

Activity 
09:00 – 10:20 General intro + Individual meetings part 1 (20 minutes each) 

10:20 – 10:30 Break 

10:30 – 12:00  Individual meetings part 2 (25 minutes each) 

12:00 – 13:00 Networking lunch 

13:00 – 16:00 Guided tour/visit 

https://bit.ly/38Fqz4K


 

*More important background information on page 3 2 

Buyer profile 
 

What is their business? 

 

Dansk Retursystem operate a collective deposit and return system that makes it as easy as possible for 

everyone in Denmark to contribute to the recycling of bottles and cans.  

We collect and separate more than 1,4 billion used bottles and cans and send them for recycling in a 

closed loop. We ensure that they are converted into raw materials to produce new bottles, cans and 

other food-packaging materials.  

 

We drive one of the best such systems in the world, and right now have a return rate of 90% and are 

therefore looking into the last missing percentage. Where they can be found and which solutions we 

need.*   

 

 

What are they looking for? 

 

We are looking for a solution, where consumers can return their bottles and cans - a solution which is 

unmanned. Normally all bottles and cans are scanned in a deposit machine at the supermarket or at our 

factory, to make sure we give the right amount to the customers. But the solution we are looking for, do 

not necessarily give the deposit back to the consumer, but instead the value can be donated to an NGO. 

Therefore, we are looking for a solution which can weigh the content of the bin or container, instead of 

scanning the beverage containers.  

The solution could both be stationary or a moveable solution and needs to be weather proofed so it can 

function both inside and outside.  

 

We are looking for a solution which can secure and compress bottles and cans in a container or bin. The 

materials the bottles and cans are made from are PET, aluminum and glass. Therefore, the solution needs 

to be able to handle these material types. 

The compress of the material is essential to reduce the need for emptying the containers and make the 

transport as efficient as possible, without transporting to much air.  

Secondly by compressing the materials, we ensure that it is not interesting to steal the content inside 

the bins. Last, we know it generates fluids when bottles and cans are compressed, which means the 

solution will need to collect the fluid.  

 

The solution needs to be easy, intuitive and convenient for the users to interact with, and for the owners 

of the bins to empty and operate.  

We could see a third party being in charge of collecting the bottles and cans from the bins. Therefore, 

an IoT solution could be relevant, to know when the bins are full, and needs to be emptied.  

In terms of energy source for the solution, it would be preferred if it was powered by green energy, as 

for example solar power. 
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 *Important background information 

 

In Denmark we are good at depositing our bottles and cans. In fact, we get 90% of bottles and cans back, 

which means we are missing the last 10% percentage of them. We know some of the areas were the bottles 

and cans are disappearing off to. One of the areas, are when people are consuming beverages ‘on-the-go’. 

’On-the-go’ are defined when people are on the commute, for example on the train station, the gas station 

and in the urban space. We see an increase in people consuming ‘on-the-go’, and more food are produced 

ready to eat.  

 

We see there is difference in the location, volume and ownership of the solutions. There is a significant 

difference in the solutions needed for inside versus outside which for example needs to be weather proofed. 

Further if the solutions are placed in a designated area or in an open public area.  

 

We have developed and tested some solutions, which can handle a smaller number of bottles and cans, and 

which are “owned” by someone.  

• We have tested deposit boxes which are easy to move around, transport and works well inside. 

• We have tested a voting box for depositing, to see if gamification could get people to deposit more. 

We could see it had a positive effect and more people deposited.  

• We also tested solutions where you can donate your deposit. A shelf which is attached to the trash 

bin to place your bottles and cans for others to take and deposit. 

Further we are in the process of testing the compactor bin from Big belly with one of our customers.    

 

We have also investigated solutions for larger volumes, where you can bulk deposit your bottles and cans. 

Here we have developed a deposit machine called Drop & Go which counts, compresses and pay out the 

amount to the customer immediately. 

 

Therefore, we have a gap for the medium sized volumes of beverage containers. Solutions which are 

unmanned, where you do not get your deposit back and the bottles and cans are compressed.  

- A convenience solution, which secure the materials and makes it easy to handle 

- A solution which is digitalized  

 
 

How can you apply? 
 

If you are interested in this opportunity, please contact Maria Skotte by sending an email to 

mas@cleancluster.dk and briefly indicate the interest of your company in the Buyer’s case. You can also 

contact your regional SCALE-UP partner. 

  

mailto:mas@cleancluster.dk
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SCALE-UP PARTNERS  

This Meet the Buyer event is an exclusive invitation for companies associated with the partner organisations in 

the North Sea region. Cleantech member organisations have joined forces in the Interreg SCALE-UP project to 

enable cross-border business contacts between SMEs with green solutions and established large companies. 

The overall aim is to facilitate for innovative cleantech companies to scale up your start-up. Consultants at the 

member organisations help participants prepare the meetings and support them through the business process.  

 

CONTACT 

BELGIUM 

Cleantech Flanders 

Frans Snijkers 

frans.snijkers@cleantechflanders.com 

Tel +32 473 34 12 16 

DENMARK 

CLEAN 

Maria Skotte 

mas@cleancluster.dk 

Tel +45 6142 4400 

NETHERLANDS 

Clean Tech Delta 

Giuliana Unger 

g.unger@cleantechdelta.nl 

Tel +31 108 20 88 29 

SWEDEN 

RISE Research Institute & Cleantech Inn Sweden 

Richard Englund 

richard.englund@ri.se 

Tel +46 703 791 645 

UNITED KINGDOM 

Cambridge Cleantech 

Camila Vila-Echague   

camila.vila@cambridgecleantech.org.uk 

Tel +44 1223 750 017 

GERMANY 

EE.SH 

Martina Christiansen 

m.christiansen@ee-sh.de 

Tel +49 4841 6685 27 

SCALE-UP COORDINATION 

City of Rotterdam 

Wouter van Rooijen 

w.vanrooijen@rotterdam.nl 

Tel +31 6 15 25 1699 
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